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Government buyers and key decision make 


will be attending... GOVERNMENT 
WORKPLACE 


January 20 & 21, 1988 


Washington Convention Center 


Washington, D.C. 


You need to be there, too 
because this is the first important exhibit of 
products that fulfill the needs created by the 


““‘New Agenda.” 


General Services Administration (GSA) has 
set forth a program which will make the Federal 
world of the 1990’s a new world; smaller, more 
productive and assisted by state of the art tech- 
nologies. GSA’s plan, ‘‘A New Agenda for a Quality 
Workplace,’ mandates modern, up-to-date 
buildings, quality workspaces that allow for 
reduction of overall space, and furniture that pays 
for itself in savings. For the first time, Federal 
agencies are being encouraged to select furniture 
systems. GSA realizes people can work better, 
work smarter and work faster in well designed 


workplaces. 


A NEW AGENDA FOR A QUALITY WORKPLACE 


Circle 42 on reader service card 
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You need to be there because 
Government Workplace is an important event 
for everyone in government and private industry 
actively improving the Federal workplace. Key 
buyers, people who have buying authority and 
clout within the Federal marketplace, have been 
invited. Informative workshops will be conducted 
by experts from GSA. Exhibitors as well as 
attendees are invited to learn first-hand what the 
government needs and expects from suppliers. 
You need to put this important event on 
your agenda. Reserve time for this two day trade 
show, series of workshops and industry event. 


Pre-registration is recommended. 


Call 1-800-451-6224 


1853 Peeler Road, Atlanta, GA 30338 


(404) 393-0505 


NOVEMBER DECEMBER 1987 








